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The B2B Networking Group meets 
weekly for the purpose of generating 
quality referrals. 
We promote the goods and services 
of our members within our circle of 
influence so that all may prosper.
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You became part of an elite group of like-minded, 
aspiring and seasoned entrepreneurs when you 
joined B2B! Members have a common goal for ex-
cellence in business and a desire to help others 
achieve the same.
B2B provides an arena to accomplish these goals 
through:
   A non-compete environment, only 1 member per
     business category
     Only selecting members who do not belong to other
      non-compete groups who  focus on lead generation.
     Business to Business, Member to Member Referrals
     

         All members have equal time to promote their busi  
  ness goods and services with 2) 30 second commer-- 
  cials every week.
       Use of an online invitation to further promote to   
   members and guests/visitors
          Use of social media
      Participate in 10 minute presentations.
       Helps to educate members on how they can better
          assist you in finding the referrals you are seeking.
     A test market for your marketing campaigns
     Positive critique and feedback to help you get the
          results you are seeking.
      Results oriented, timed, structured weekly program
      to maximize your marketing dollars & time. 
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          Individuals looking to expand their warm   
      market for the purpose of increasing their 
    business referrals and willing to support    
      fellow members with introductions to their   
      circle of influence.
          Membership is limited to 32 unique busi-
    ness categories. One seat is reserved for
          a non-profit and one seat is filled by a rep-          a non-profit and one seat is filled by a rep-  
      resentative of the Regional Team. Each    
      business may only be represented by one  
    member.
          Multi-level Marketing (MLM) businesses    
      which represent a product and have an 
    opportunity for recruiting new members
       are welcome in B2B. We limit the number                
          of MLM’s in the group to no more than 3   
      unique product offerings in groups with
          fewer than 20 members. Groups with 21   
      or more members may bring in up to 2
         additional MLM product representatives.
          Members may only market and promote   
         the goods, products and services that are 
      listed on their member agreement during             
          the weekly event. This is to be enforced   
           anytime members are gathered in the meeting 
           place, including pre and post meeting. 
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The Policies are in place to protect the inter-
est of all members and ensures a harmoni-
ous and cohesive opportunity for all. 
Forfeiture of membership occurs if a member 
disregards and/or abuses the terms of the 
Member Agreement or the Policies outlined in 
this Member Guideline.
Reasons for termination may include but are 
not limited to: 
       Violations of attendance policy
       Delinquent fees 
       Representing or promoting anything other
       than the business listed on the Member-
       ship Agreement during weekly programs
       Participating in additional Non-Compete       Participating in additional Non-Compete
       or Exclusive Groups who generate refer-
       rals for one another. 
       Unethical business practices.
        Actions that are deemed detrimental to      
       the group’s ability to exchange and gene-
       rate quality referrals, or adversely affect
              the dynamics of the group’s ability to fun-
       ction.
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All Members B2B Facebook page: B2BFL
Individual Chapter FB groups:
B2B-LWR Professionals

B2B - University Professionals
B2B- LWR Exec’s
Website: B2B-fl.com



As a Member of B2B...
I commit to using good business 
ethics. 
II am dedicated to promoting the 
services of fellow members and 
providing exceptional services 
to referrals entrusted to me.
I am grateful for the opportunity 
and commit to sharing it with 
others. 
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