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MEMBER RESPONSIBILITIES:

· Review the Member Guidelines available online and a printed copy is in your Business Card Holder.
·     Attend the entire weekly B2B meeting, or send an agent. Members arriving after the start of the 30-second commercials or prior to the last round of commercials being completed are considered absent.

· Use your best efforts to give at least 2 outside REFERRALS per meeting.  Promote Members’ businesses.
· Present a 10-minute promotion of your business, on a rotational schedule (no less than once every 3 months), and present two 30-second commercials, one at the beginning and ending of each meeting.
· Promote ONLY the business and services listed on your Member Agreement during the meeting.  Any other businesses that you are affiliated with or causes are not given time nor permitted during the program.  In addition, it is considered unethical to promote these during the “captive time” before and after the program in the general area of the meeting place.  This includes but is not limited to the following topics:
· Politics
· Religion
· Philanthropic Efforts
· Use your best efforts to recruit New Members for open business categories in order to help the growth of the Chapter.
· Pay fees on time (first meeting of the renewal month) 
The reputation of the person giving the REFERRAL is on the line when giving a referral.  Members should follow through and use good business ethics at all times.

Alert the Executive Team of any status changes to your business category prior to marketing it to the chapter. If the changes do not overlap with a current member in the group, a new (or updated) application should be completed to include the new services/products. If there is any overlap, consult with the Regional Team. The current member(s) in the related service MUST approve any updates.
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